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Kevin Budde
Brian Blonder
57 Lonnie Cooper
60 Carl Nielsen
John Rodgers
62 Alison Freed
Michael Isaacson
64 Dean Viamis

65 Shannon Fortner
66 Jacob Deegan
67 Aaron Jernigan
68 Joe Phalen

69 Dana Gounaris
69 Billy Winfree

71 Chad Melin

72 Klaus Jensen
73 Chris Nooney
73 Jack Overy

75 Ben Barrett
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Bank of America Home Loans
EagleBank

Absolute Mortgage

Mortgage Master Inc.

Prime Mortgage Lending Inc
Mortgage Master Inc

Lincoln Federal Savings Bank
Perl Mortgage

WR Starkey Mortgage
Flagship Financial Group
0OakStar Bank

Guaranteed Rate Inc.

Trident Mortgage Co.
Pinnacle National Bank
Academy Mortgage Corp
Mortgage Master Inc.
PrimeLending, a PlainsCapital Company
MetLife Home Loans

Lincoln Federal Savings Bank
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“Time is a real big issue with military families,” he
says. Between deployments overseas and reloca-
tions from other bases, families typically can't afford
to stay in hotels waiting for their loan to close. For
Alexander, that often means working weekends to
get things done.

“They're putting their trust in you,” he says. “You
have to be prepared to move fast.”

Working with military families also means a large
volume of U.S. Department of Veterans Affairs (VA)
loans. More than 80 percent of Alexander’s total vol-
ume last year was in VA loans.

The nature of the military cycle means a lot of turn-
over in the housing market and a wide range in pric-
ing, Alexander says, adding that soldiers often will
buy houses after saving money up from a tour. (JEG)

For a ranking of the top 25 VA-loan originators, visit
scotsmangquide.com/Top2010.
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